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LEVERAGING

DEBT

to Increase Acquisition Opportunities

This program will discuss how best to leverage debt to increase acquisition
opportunities for company growth. Specific issues to be presented include:

An overview of the typical acquisition process; evalu-

ating strategic fit with business; deal structure; what management
should look for; using debt as a motivating factor; types of debt;
preparing your balance sheet for borrowing and acquisition . . .

Types of debt and associated costs; key metrics

during due diligence; what are covenants and what you

should know about them; reporting and tracking (loan
performance); loan syndication . . .

Due diligence considerations; deal

structure; the negotiation process; typical deal
terms; LBO and MBO trends . . .

A successful acquirer will
share real-life experiences, including key
learnings, what worked and what didn't
work; what would be done differently . . .
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